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Mid-year of 2017, the Outer Cape has become a tale of two markets.  The largest group of 
sales, those from $50,000 to $499,000, have seen a decline in the number of homes and 
condominiums sold by 23.8% year-over-year while residential sales above $500,000 have 
improved by over 11% year-over-year. The entry-level market, which was buoyed in 2015 
as first time home buyers and investors re-entered the market, is impacted in 2017 from 
vanishing offerings as prices rise to over $500,000. The median price on the Outer Cape 
is higher than other Cape regions.

The median sales price for all residential properties has improved by 9.2% 
year-over-year and has climbed, although erratically, over the last 6 years 
almost 30%.  Median sale prices over $500,000 have jumped a significant 
16.4% year-over-year as the Outer Cape and especially Provincetown has 
attracted high net-worth buyers seeking larger often renovated condominiums 
and homes.  These sales show an improving consumer confidence overall, and 
the financial benefit of adding a second home to an investment portfolio. 

Pending sales, those properties put under agreement which have not closed by the end 
of June 2017, are key metrics which forecast future sales.  As such, a year marked by 
lower inventory, increasing prices and high buyer demand was, not surprisingly, somewhat 
tapped out by the end of the first half of the year causing fewer transactions to come 
together under $500,000.  The main story however is the continuing strength in the upper 
end of the market, where prices are rising, days on market are shortening, and buyers are 
competing for premium homes and condominiums as they come to the market.  This 
clearly shows a much stronger marketplace than the Outer Cape has previously experienced 
and while lower inventory could dampen sales growth, the fast pace of luxury sales could 
close out 2017 with historically high sales volume and price increases.
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Outer Cape Sales Graph

Outer Cape High End 500K+ Sales Graph
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On the national home-sales scene at the end of June, low supply kept homes selling at a 
near record price but ultimately ended up muting overall activity, according to the National 
Association of Realtors.  This translates to an annual rate of 5.52 million forecasted home 
sales for 2017.  “Closings were down last month because interested buyers are being tripped 
up by supply that remains stuck at a meager level and price growth that’s straining their 
budget,” said Lawrence Yun, NAR’s chief economist.  In Massachusetts, prices continue to 
go up because of high demand and historically-low inventory.  Median prices are up 7.9% 
reaching an all-time high median price of $410,000.  Closed sales are down 2.3% year-over-
year.  Across Cape Cod, sales are down in three of the four regions while prices are up across 
all regions.  The Outer Cape is led by Provincetown where the median price soars to a record 
high of $642,500, and the high-end market has improved by 44%.  
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Mid Year Outer Cape Sales Analysis

$1M+ SALES

UP 
66.67%

UP 
22.86%

MEDIAN 
PRICE

$1M+ SALES

 
NO 

 CHANGE

Median Price: $465,000
Highest Sale Price: $2,450,000
Homes Sold: 36
Homes Sold Over $1M+: 7

Median Price: $475,000
Highest Sale Price: $3,200,000
Homes Sold: 44
Homes Sold Over $1M+: 2

Median Price: $430,000
Highest Sale Price: $1,300,000
Homes Sold: 76
Homes Sold Over $1M+: 5

Median Price: $642,500
Highest Sale Price: $3,250,000
Homes Sold: 121
Homes Sold Over $1M+: 26
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